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Incentive Program for VIPs
This program is to establish close relationship and business opportunities between exhibitors and VIPs from international well-known chain stores, department stores, clothing retailers, apparel brands,…etc.
Incentives:

VIP Guest Speaker: 
1. A business-class round-trip air ticket to Taipei
2. 3-night accommodations in Taipei
3. Airport limousine pick-up service to and from Taipei

VIP buyer：

1. 3-night accommodations in Taipei
2. Airport limousine pick-up service to and from Taipei 
3. Classes of air ticket provided to VIP buyers are based on the following regulations, and subject to the Organizers’ final confirmation. 
          - Business class ticket will be provided to those senior managers in design, buying, sourcing, fabrics development/CEO’s/Directors in the internationally famous brands important national brands or important importers.

         - Economy class ticket will be provided to those CEO’s/Directors in companies with annual sales amount more than US$20,000,000.

         - VIP buyers other than the abovementioned will be provided with accommodations in Taipei and airport limousine pick-up service to and from Taipei only.
Proposed Activities:

1. Sourcing Events:
One-to-one or one-to-many meetings efficiently facilitate business opportunities.

2. Welcome Party (Oct. 24, 2007):

-The event enables buyers, exhibitors and international entrepreneurs from apparel supply chain to communicate with one another in a relaxed ambience while enjoying delicious cuisine.

       -Joint reception with the welcome dinner of International Apparel Federation (IAF).
3. Factory Visiting:

  A factory visit will be arranged upon request. 

Recommended Topics for VIP Guest Speaker

VIP Guest speaker is invited to deliver a 30~45 minute lecture to introduce  the presented organization, purchasing policy/strategy or the other trends in the presented organization, such as "Vendor Management", "Source Inspection", "Technical Support", "Outsourcing Processes",…etc.

Recommended Topics:
a. Marketing session

· Distribution & Retailing

· Analysis of the Clothing Market and Leading Clothing Retailers
in Your Country
· Marketing Policy/Strategy
b. Purchasing session

· Vendor Policy/Strategy

· Logistics
c. Introduction of your company

· Company Profile

· Operating Philosophy

· Market Breakdown, Distribution Channels

d. R & D Section

· The Latest trend of products

· R&D Application in the Future
· New Technologies for Daily Life

e. Other relevant topics

Incentive Program for
Visiting & Exhibiting Group
This program is to encourage agents, associations and other related parties to organize visiting or exhibiting groups to TITAS 2007.
Visiting Group：
	Numbers of person
	Incentive

	5 - 10
	1 economy round trip air ticket & 

3-night free accommodations for 1 person

	11 - 19
	2 economy round trip air tickets & 

3-night free accommodations for 2 persons

	Over 20
	3 economy round trip air tickets & 

3-night free accommodations for 3 persons


Exhibiting Group：
1. Commission
	Numbers of booth 
	Commission

	1-10
	10% of booth fee

	11-20
	15% of booth fee

	Over 21
	20% of booth fee


2. Free booth: 1-3 free booths will be offered for reception service.
	Numbers of booth 
	Free booth offered

	8-11
	1 free booth

	12-19
	2 free booths

	Over 20
	3 free booths


Booth Fee:
· USD$ 2,500 / per 9 sqm
-Shell scheme standard package

· USD$ 2,200 / per 9 sqm

-Raw space (min. 18 sq. m.)






